
I.   Business/Legal 

A. RPA Page 3 Paragraph 7B 
1. Who should pay? 
2. Limits 
3. 7B (2) What local retrofits do we have? 
4. What about water-conserving plumbing? 

   
   

  
B. Transfer Disclosure Statement  

1. Page 1 (water-conserving plumbing fixtures) 
   
   

 
2. Page 2 Paragraph B 

Is it a condition for closing? 
   
   

  
C. Most Common Reason for a seller to counter?  

   
    

II. Business Development/Marketing 

A.  Changes in the past several decades in real estate have all been great _____________ for 
what we’re starting to experience.  

B. Any change in any aspect of life can cause people to go through four distinct phases:  
 _________________, ________________, _________________. _________________. 
 Some go through ________________________. 
 Goal is to gain _______________ so you never pass the first phase. 
 Current perceptions:  

   
   
   
    
   

C. Reality- Market _____________________ on _________________. 
 Analogy of speeding at 90 and having to ___________________________________. 
   
   
 Ben Bernanke & Warren Buffet 

2008 crash worse than it needed to be due to ______________________________. 
 Be knowledgeable and create a ______________________________. 



 
D. The _____________________________ is both ________________ & 

________________________. 
 We’ve been taught that real estate is ____________________.  
   
 Reticular activator  
   
 For consumers, first context of our market will be ___________________________. 

 
E. National Market is the _____________________ in the room.  

 Precisely why we start here first, __________________________________. 
   
   
   
   
   

  
F. Consider yourself a race-car driver on the track 

 What’s more difficult the turns or the ___________________?  
   
   
   

  
G. Don’t be afraid of the word “expert advice” 

 An expert doesn’t give __________________________. 
 An expert gives _______________________________. 
 Analogies:   

  
 
 
 

H. Ask yourself these questions: 
1. Do I know ____________ is truly happening in the market? 
2. Do I know ____________ it is happening? 
3. Can I communicate ___________ of these? 

“People don’t believe what you tell them but they always believe what they tell 
themselves” -Seth Godin 
 

“If you can’t explain it simply, it just means you don’t understand it well enough“ -
Albert Einstein 

  


